
 

The PS3 method when done correctly can explode your business and 
income within 30 days.  

Now before we get into the PS3 Method you will want to do the 
following: 

1. Have a list of 50 Customers + a List of 50 Business Builders 
2. Download “Memory Jogger” to help you think of people to add to 
your list 
3. Go through FB and social media friends and followers 
4. Know Success Story/Edification Points of Upline Leader 
5. Have access to video presentation, sizzle call and opportunity call 
information. 

What is the PS3 Method? 

P – PIQUE INTEREST: 
  
When you are talking to prospects simply peak their interest by asking 
simple questions and building rapport. Your goal is to SHARE NOTE 
SELL. The key is to have a casual conversation. It may take a couple of 
conversations for people to open up to you or to get to the point where 
“What do you do?” Or “What kind of business are you in?” comes into 
play! 

You do not want to “dump” your business opportunity on people you 
have never had a conversation with. Build rapport and let people get 
to know you. Then if the conversation leads into the direction of 
business then use it as your chance to tell people about what you do. 
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Sample Starter Script #1: 

Hey {name} how are you? 

{small talk} I saw your pic on facebook of your little ones. How cute? I 
have little ones too and I just love those precious mommy moments. 

I noticed we’ve been friends on FB for a while, but I’ve never actually 
spoken to you before. I always like to take the time to say hello and 
learn more about the people I’m connected to online! 

What do you do? 

{wait for response} 

Ok that’s awesome! 

{More than likely they’ll ask what you do?} 

Here’s your chance to tell them a little about what you do… 

I’m personally/currently working with {insert leaders name here}, a top 
{internet marketing/business woman/motivational speaker/business 
consultant/etc} in the industry. She is launching a project to help 1000 
families earn 6 figures working from home. 

And actually, she asked me to put her in front of some people who 
wanted to be one of those 1000…She’s really selective about who she 
works with (t’s not for everyone), but she did say that if I come across 
anyone who’d be interested in earning 6 figures from home this year to 
put her in touch.   

She’s only looking for a select few, but would this be something you’d 
be interested in?  

OR 

If I could show you a way to earn an extra 500 - 1000 a month from 
home would you be interested? 

OR 
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If I could connect you with someone who can show you how to earn an 
extra $500 -$1000 a week from home is that something you would you 
be interested in? 

{If they say yes} 

Reply…Well let me see what I can do. Nicole’s schedule is crazy and 
her time it extremely limited/valuable but would you be available this 
evening between  6 and 7pm (throw out a couple of options/times)? 

{If they say “well what is it”} 

Reply…Well I can tell you but I think it would be better to get the scope 
of what she’s doing and what she’s looking for directly from her. Mrs. 
Cooper’s schedule is crazy and her time it extremely limited/valuable 
but would you be available this evening between  6 and 7pm (throw 
out a couple of options/times)? Then she can answer any questions 
you may have…. 

S - SHARE 

Once you’ve got them excited or asking for more information about the 
business/project. Ok well let me see if Mrs. Cooper would be available 
to talk at that time. I can’t guarantee that I can get her on  (I’ll confirm 
with you shortly) but here’s what I need you to do in the meantime.  

Would you be available to take a look at this ten minute video to learn 
more about what she’s launching and if you’d be a good fit? 

OR 

I need you to listen to this call or watch this video {give # or link} and 
then plan to get on this call @ {time you suggested} 

*You are only there to inform them on what’s going on and connect 
them with Mrs. Cooper/upline leader to close. 

How do they qualify for a 3 way call or Launch call? 

She said she was only looking for 5 people to work with this week and I 
know that 4 of those spots are taken. So if you don’t have the time or 



making 6 figures this year is not something you’re interested in at the 
time, let me know so I can get someone else that last spot. 

3: 3 -WAY CALL/LAUNCH CALL 

If they say I’m serious, yes I’m interested, tell me more…. 

Prior to the 3-way call - confirm the time with them and double check 
to make sure they have watched the video or listened to the sizzle call.  

If yes, say- “you’re in for a treat. Can’t wait for your to meet Ms. Cooper. 
Edify. Edify. Edify! I’ll see you at {time} and make sure to provide phone 
# if a launch call or get their number if patching them into a 3-way call. 

If they have not listened to the call prior to the launch call/3-way call. 
Say this: 

I only have 5 spots available and 4 of those spots are already taken. So 
if you don’t have the time or making 6 figures this year is not 
something you’re interested in at the time, let me know so I can get 
someone else that last spot and once you listen to the call I can see if I 
can get you in on another day. 

3: 3-way call Introduction: 

Thanks {name of guest} for getting on the call, I have Ms. Cooper on 
the line. She was kind enough to take time out of her busy schedule to 
hop on the phone and share more about how she’s helping 1000 
families earn 6 figures this year.  

EDIFY: She is a multi-6-figure income earner, has earned over 1 million 
on the internet, lost everything, went from welfare to making 6-figures 
the next year, top female leader in industry, share her story!! 

When you introduce one another allow your upline to close the deal. 
Why? Because they will be more knowledgeable to answer their 
questions and give them more insight, and posture from a position of 
power!! 



ADDITIONAL SAMPLE STARTER SCRIPTS  

Sample Starter Scripts#2: (Warm Market) 

Hello {name}, I need two minutes of your time. I would like to ask 
you a serious question. If the money was right and it fit within your 
busy time schedule, if an opportunity came along to make some 
serious income, would you be willing to take a look at it?  

Response: 

Yes. 

Respond: GREAT! 

Refer them to the sizzle call or invite them to a presentation/ 
recorded live presentation. 

No. 

Respond: Well thank you. (Change the subject). 

Sample Starter Script #3: (Warm Market) 

Hello {name},  I need three minutes of your time. As you may know, 
I’ve been involved in several business opportunities. Some have 
worked and some have not and the reason I keep trying is….. (tell 
your story or share your 30 second WHY) 

I value your opinion and I would like you to do me a Huge Favor. 
Take a look at what I’m doing and evaluate it for me. I believe when 
you look at the opportunity, there will be three possible outcomes. 

1. You see what I see and if that’s the case there is someone 
you have to meet. 

2. It is not for you, that’s ok, but I want to ask you for some 
referrals which is another way you can support me. 

3. You say No and you tell me you don’t even like me (LOL), 
that’s fine too, but this company is exploding through-out the 
Unites States. People you know are going to be telling you 
about it and I would regret seeing you get involved with 
someone else because I was afraid to share it with you. 



Sample Starter Script #4: (Cold Market) Note: You just meet this 
person. Build the relationship first!!! 

Hello {name}, how are you today?  

(Wait for a response) 

Response: I am doing well! 

That’s great…my name is {your name},, what’s your name? (ask the 
person's name if meeting offline versus online and you don't know 
their name? 
 
Response: Stephanie 
 
Stephanie, you have a powerful presence, has anyone ever told 
you this before? 

I’m working with several talented individuals that are helping 
people live a healthier lifestyle when it comes to their bodies and 
bank accounts. 

Do you have a business card?  I would love to share some 
information with you. 

Note: Ask them about what they do and ask them to talk about 
themselves (follow -up within 24 hours) build rapport (genuine 
rapport). 

Sample Starter Script #5: (Cold Market Referral) 

Hello may I speak to {name} 

My name is {your name}. 

We have not met directly, however someone you know named_ 
{referrer’s name} referred me to you. I’m not calling to sell you 
anything, but I asked them if they knew anyone who was serious, 
with a business mindset and a person with strong character. 
{referrer’s name} spoke very highly of you.  



I asked {referrer’s name} If it was ok to call you directly and they 
gave me your number. By chance do you have a couple of minutes 
right now? 

Response: 

No. Ask for a time to call back. 

Yes.  I represent a company called TLC and we are helping 
individuals impact their physical and financial health in a very 
profound way. I would love to share some information with you. 
May I please have your email address?  (send video and TLC 
website} 

Note: Send info and follow-up within 24 hours 

1. For those that show interest in the business and want to sign up - 
get them started immediately at the package they want and repeat 
the Launch process. 

2. For those that are not interested in the business but want to buy 
product, get with them to place their order. 

3. For those that are not interested, thank them of their time and ask 
them if they know anyone who is interested in losing 5 lbs in 5 days 
or earning an extra $500 -$1000 a week working from home. 

MORE QUICK INVITATION SCRIPTS 

INVITING TO THE TEA PARTY 

We just launched our business and I need your opinion on what 
we’re doing?  Ok, What kind of business is it?  Health and wellness, 
we’re excited about it.  There is meeting (or webinar) tomorrow at 
7pm.  Here is the address (or URL).  I really need your opinion, 
thanks. 

We’re in the process of launching our business and we’re hosting a 
private party with a few people.  I’d like you to come?   It’s 
important that you’re on time, because we’ll be sharing information 
that I don’t want you to miss. 



I need you to do me a huge favor.  There is a business that I am 
strongly considering and I need to get your opinion.  What its 
about?  Health and Wellness.   

There is a meeting (or webinar) tonight at 7pm and here is the 
address…Or, I’ll pick you up at… 

We just launched our business and I’m inviting some people out to 
look at the products, so I need you to do me a huge favor and 
come out and take a look at our products, so you can know what 
I’m doing.  Tomorrow night at 7pm… 

INVITING TO SIZZLE CALL, LAUNCH CALL OR OVERVIEW CALL 

We just launched our business and I need your opinion on what 
we’re doing?  What kind of business is it?  It’s Health and Wellness.  
There’s a call at 8pm tonight where we’ll be sharing all the details.   

Can you do me a huge favor?  Sure what? I need you to get on a 
call because there is some information that I need your opinion?  
What’s it about?  Health and wellness, The call is tonight at 8pm 
where we’ll be sharing all the details.  Here is the number… 

I need you to do me a huge favor.  There is this business that I am 
strongly considering and I need to get your opinion.  What its 
about?  Health and Wellness.  There is a call tonight at 8pm, and 
here is the number… 

We just launched our business and I’m inviting some people to a 
conference call about our products, so I need you to do me a huge 
favor and be on the call.  I value your opinion.  The call is tomorrow 
night at 7pm 

I wanted to invite you to listen in on an exclusive and private call 
I'm hosting that will give you more insight on Total Life Changes 
and the CEO Tribe and how me and my team are personally 
helping 1000 families earn 6 figures this year. I know you've 
basically said yes to the business but I think this call will elevate 
your excitement and give you a full understanding on our mission 
to mentor as many people as possible. So if you and your 
husband/wife are available just call in to this number @7pm PST/
10 pm EST tonight. The number is : 


